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Lock & Key Storage
6167 TX-171
Hillsboro, TX 76645



N O N - E N D O R S E M E N T & D I S C L A I M E R N O T I C E

C O N F I D E N T I A L I T Y & D I S C L A I M E R
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap and should not be made available to any other person 
or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject 
property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses 
for the subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with 

State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant's plans or intentions to continue its occupancy of the subject property. The 
information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap 
conducted any investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all 

of the information set forth herein. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2023 Marcus & Millichap. All rights reserved.

THIS IS A BROKER PRICE OPINION OR COMPARATIVE MARKET ANALYSIS OF VALUE AND SHOULD NOT BE CONSIDERED AN APPRAISAL. In making any decision that relies upon my work, you should know that we have not followed the 
guidelines for development of an appraisal or analysis contained in the Uniform Standards of Professional Appraisal Practice of the Appraisal Foundation. This information has been secured from sources we believe to be reliable, but we make 
no representations of warranties, express or implied, as to the accuracy of the information. References to square footage or age are approximate. Seller and/or Buyer must verify the information and bear all risk for any inaccuracies. Marcus & 

Millichap Real Estate Investment Services is a trademark of Marcus & Millichap Real Estate Investment Services, Inc. © 2023 Marcus & Millichap. All rights reserved.

THE TEXAS REAL ESTATE COMMISSION (TREC) REGULATES REAL ESTATE BROKERS AND SALES AGENTS, REAL ESTATE INSPECTORS,HOME WARRANTY COMPANIES, EASEMENT AND RIGHT-OF-WAY AGENTS AND TIMESHARE 
INTEREST PROVIDERS. YOU CAN FIND MORE INFORMATION AND CHECK THE STATUS OF A LICENSE HOLDER AT WWW.TREC.TEXAS.GOV. YOU CAN SEND A COMPLAINT AGAINST A LICENSE HOLDER TO TREC. A COMPLAINT FORM IS 
AVAILABLE ON THE TREC WEBSITE. TREC ADMINISTERS TWO RECOVERY FUNDS WHICH MAY BE USED TO SATISFY A CIVIL COURT JUDGMENT AGAINST A BROKER, SALES AGENT, REAL ESTATE INSPECTOR, OR EASEMENT OR RIGHT- 

OF-WAY AGENT, IF CERTAIN REQUIREMENTS ARE MET. IF YOU HAVE QUESTIONS OR ISSUES ABOUT THE ACTIVITIES OF A LICENSE HOLDER, THE COMPLAINT PROCESS OR THE RECOVERY FUNDS, PLEASE VISIT THE WEBSITE OR 
CONTACT TREC AT:

TEXAS REAL ESTATE COMMISSION
P.O. BOX 12188 

AUSTIN, TEXAS 78711-2188
(512) 936-3000

N O N - E N D O R S E M E N T N O T I C E
Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation's logo or name is not intended to indicate or imply affiliation with, 
or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant 

lessee information about this listing to prospective customers.

S P E C I A L C O V I D - 1 9 N O T I C E

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary, especially given the unpredictable changes resulting 
from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment 

properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and 
advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not 

guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making.

Activity ID #ZAE0410173

OFFICES THROUGHOUT THE U.S. AND CANADA
marcusmillichap.com

http://WWW.TREC.TEXAS.GOV/


INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property 
management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by 
the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must 
perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the 
agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;
• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, 

and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:

 that the owner will accept a price less than the written asking price;
 that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
 any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent 
the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please 
acknowledge receipt of this notice below and retain a copy for your records.

Information available at www.trec.texas.govRegulated by the Texas Real Estate Commission
IABS 1-0

11-2-2015

Marcus & Millichap 9002994 Tim.Speck@marcusmillichap.com 972-755-5200
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Tim A. Speck 432723 Tim.Speck@marcusmillichap.com 972-755-5200
Designated Broker of Firm License No. Email Phone

Mark McCoy 663460 Mark.Mccoy@marcusmillichap.com 817-932-6100
Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date



** A Confidentiality / Registration Agreement must be executed by the prospective purchaser before the 
Offering Memorandum and back-up documentation can be viewed, and also before an offer submitted by a 
prospective purchaser will be considered.

** All property tours / visits must be scheduled through the listing team.

** Prospective purchasers are strongly encouraged to have been present on a formal property tour before 
submitting an offer.

** Contact with on-site management and/or ownership is strictly prohibited. Please contact the listing team with 
any questions.

Agent Disclaimers  // Lock  & Key Storage
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Jon Danklefs
First Vice President Investments 
Office: San Antonio
Direct: 210.343.7838
Jon.Danklefs@marcusmillichap.com 
License: TX #603587

Dave Knobler
Senior Managing Director Investments 
Office: Houston
Direct: 713.452.4293
Dave.Knobler@marcusmillichap.com 
License: TX #606252

Mixson Staffel
Associate 
Office: Houston
Direct: 713.452.4247
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License: TX #748276

Danny Cunningham
Senior Vice President Investments 
Office: Fort Worth
Direct: 817.932.6141
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License: TX #635835
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END YEAR-ONE PRO FORMA
Cap Rate 2.30% 8.24%

Effective Gross Income $141,192 $266,888

Net Operating Income $44,936 $160,700

VITAL DATA
Price $1,950,000

Total Units 229

Rentable SF 69,900

Price Per Rentable SF $27.90

Number of Buildings Three

Number of Stories One

Year Built 2023

Lot Size Apx. 10.24 Acres (One Parcel)

Listing Price Cap Rate (Pro Forma) # of Units
$1,950,000 8.24% 229

OFFERING SUMMARY  // Lock & Key Storage



Investment Highlights 
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Lock & Key Storage // INVESTMENT OVERVIEW

• Brand New Facility – The 229 Unit, 69,900 NRSF property opened in June 2023.

• Tremendous Upside – In addition to the discounted lease up premium to the stabilized 
purchase price there is 6.5 acres of expansion land that has already been cleared 
included in the offering. 

• Growing Area of Texas – Hillsboro sits less than an hour from the DFW Metroplex and 
30 miles north of Waco. 

• Amenities include Roll-Up Doors with concrete parking surfaces, state of the art solar 
panel security lighting, a manager’s office, and an automatic entry gate with a digital 
keypad. 

Lock & Key Storage is a 229-unit, 69,900 net-rentable-square-foot storage facility located in Hillsboro, Texas. The property sits on 
approximately 10.24 acres of land, was constructed in 2023 and has three single-story buildings. The unit mix consists of 50 traditional 
drive-up mini storage units, four larger enclosed units designed for Boat/RV Storage, a 30x30 warehouse with 220-amp service, 124 covered 
parking units, 50 outdoor parking spaces and an RV pad site. Lock & Key Storage has many amenities including a gated entry with a digital 
keypad, an on-site management office, state of the art solar powered security lighting, road base and #57 rock driveways, units with roll-up 
doors, and a 65-foot concrete driveway entrance into the facility from Texas State Highway 171. 

Hillsboro sits about 50 miles south of both Dallas and Fort Worth and 30 miles north of Waco along the Interstate-35 corridor. The city is the 
county seat of Hill County. The property fronts on Texas State Highway 171 about two miles east of Interstate-35 and approximately 3,385 
vehicles pass by the property daily. Lock & Key Storage is within 20 miles from two lakes and other recreational areas. The property backs up 
to a single-family residential development, and SpaceX purchased land down the street from Lock & Key Storage. Additional examples of the 
greater Hillsboro area’s growth are highlighted by a Buc-ees currently under construction close to the Interstate-35 East & Interstate-35 
West split, and recent purchase of the Premium Outlets Mall that is expected to soon be revitalized. 

Lock & Key Storage offers an immense upside opportunity for a sophisticated investor to lease up a new property in a growing area at a 
purchase price that would be far below stabilized value. Furthermore, there is approximately 6.5 acres of additional expansion land that has 
been cleared included in the opportunity that needs no further detention. 

As of September 1st, 2023, Lock & Key Storage has 21 units rented after being open for business for only two months.
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SITE DESCRIPTION CONSTRUCTION
Total Units 229 Foundation Slab-on-Grade Concrete

Number of Buildings Three Framing Steel Trusses

Number of Stories One Exterior Walls Metal

Year Built 2023 Parking Surface 4” of Road Base and 3” of #57 Rock

Rentable Square Feet 69,900 Roof R-Panel Metal

Lot Size Apx. 10.24 Acres (One Parcel) Fencing Perimeter Metal Fencing

Type of Ownership Fee Simple Entry Gated Key-Code Access

Parking Ample MECHANICAL
Highway Access Direct Access to Texas State Highway 171 Climate Control None

Street Frontage Texas State Highway 171 Security 24-Hour Video Surveillance Cameras

Cross Street N/A Fire Protection Fire Extinguishers

14  |  P R O P E R T Y I N F O R M A T I O N

P ROP E RT Y D E TA I L S // Lock & Key Storage

OPERATIONS
Management Software storEdge On-Site Residential Quarters Yes

Personnel Owner-Managed Gate Hours 24/7

Office Hours By appointment only - New rentals are handled via phone/online Water / Sewer / Trash City of Hillsboro
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Lock & Key Storage // REGIONAL MAP

Lock & Key Storage
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LO C A L M A P // Lock & Key Storage
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Lock & Key Storage // AERIAL MAP
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Lock & Key Storage // UNIT MIX OVERVIEW

As of August 2023

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT
Non-Climate Drive Up 50 14 10x10 100 $85 $4,250 $0.85 1,400 5,000

50 14 $4,250 $0.85 1,400 5,000

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT
Enclosed Parking 4 1 12.5x40 500 $259 $1,036 $0.52 500 2,000

4 1 $1,036 $0.52 500 2,000

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT
Covered Parking 124 4 12.5x40 500 $112 $13,888 $0.22 2,000 62,000

124 4 $13,888 $0.22 2,000 62,000

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT
Uncovered Parking 50 2 0 0 $57 $2,850 - - -

50 2 $2,850 - - -

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT
Warehouse 1 0 30x30 900 $675 $675 $0.75 0 900

1 0 $675 $0.75 0 900

UNITS OCCUPIED SIZE RSF RATE GROSS POTENTIAL RENT / SF OCCUPIED SQ FT SQ FT

Total 229 21 $22,699 $0.32 3,900 69,900
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OPERATING STATEMENT  // Lock & Key Storage

INCOME END YEAR-ONE PRO FORMA

GROSS POTENTIAL RENT $ / OCC. SF $272,388 % EGI $ / OCC. SF $288,731 % EGI
Storage Rental Income $0.17 136,194 96.46% $0.33 259,858 97.37%
Administrative Fees 369 392
Late, Lien, NSF Fees 2,043 3,898
Retail Sales 0 0
Tenant Insurance Commissions 2,586 2,741
Truck Rental Profit 0 0
Other Income 0 0
EFFECTIVE GROSS INCOME % GPR $141,192 % GPR $266,888
Economic Vacancy 50.00% (136,194) 10.00% (28,873)
EXPENSES % EGI END YEAR-ONE $ / SF % EGI PRO FORMA $ / SF

Bank & Credit Card Fees 1.75% 2,471 0.04 1.75% 4,671 0.07
Office & Administrative 4,326 0.06 4,456 0.06
Contract Services (Fire, Security & Grounds) 2,079 0.03 2,141 0.03
Miscellaneous 1,050 0.02 1,082 0.02
Utilities & Trash 4,709 0.07 4,850 0.07
Telephone & Internet 1,854 0.03 1,910 0.03
Marketing & Promotion 2,472 0.04 2,546 0.04
Repairs & Maintenance 10,485 0.15 10,485 0.15
Property Insurance 16,776 0.24 17,279 0.25
Salaries, Taxes & Benefits (On-Site) 15,000 0.21 15,450 0.22
Property Taxes 27,974 0.40 27,974 0.40
Third Party Management (Off-Site) 5.00% 7,060 0.10 5.00% 13,344 0.19

TOTAL EXPENSES $96,255 $1.38 $106,188 $1.52
Expenses % EGI 68.17% 39.79%
NET OPERATING INCOME $44,936 $160,700



WHY MMCC?
Optimum financing solutions to  
enhance value

Enhanced control through 
investor qualification support

Enhanced control through 
MMCC’s ability to qualify 
investor finance contingencies

Enhanced control through 
quickly identifying potential 
debt/equity sources, 
processing, and closing 
buyer’s finance alternatives

Enhanced control through 
MMCC’s ability to monitor 
investor/due diligence and 
underwriting to ensure timely,  
predictable closings

National platform 
operating

within the firm’s
brokerage offices

$ 7.18 billion  
total national  

volume in 2019

Access to more 
capital sources than 
any other firm in the  

industry

Closed 1,994  
debt and equity  

financings
in 2019

MMCC—our fully integrated, dedicated financing arm—is committed to 
providing  superior capital market expertise, precisely managed execution, 
and unparalleled  access to capital sources providing the most competitive 
rates and terms.

We leverage our prominent capital market relationships with commercial 
banks, life  insurance companies, CMBS, private and public debt/equity 
funds, Fannie Mae, Freddie Mac and HUD to provide our clients with the 
greatest range of  financing options.

Our dedicated, knowledgeable experts understand the challenges of 
financing  and work tirelessly to resolve all potential issues for the benefit 
of our clients.

Sunny Sajnani 
Senior Managing Director 

(979) 64-8808
ssajnani@ipausa.com
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Comparables



R E N T COM P S M A P

Lock & Key Storage

1 Attic Space Self Storage

2 Hometown Pride Storage

3 U-Store-M Mini Storage
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UNIT TYPE SF/UNIT RENT RENT/SF
Non-CC 10 x 10 100 SF $85 $0.85
Covered Parking 12.5 x 40 500 SF $112 $0.22
Enclosed Parking 12.5 x 40 500 SF $259 $0.52

UNIT TYPE SF/UNIT RENT RENT/SF
Non-CC 10 x 10 100 SF $65 $0.65
Covered Parking 12 x 40 480 SF $85 $0.18
Enclosed Parking N/A N/A N/A

24 | R E N T C O M PA R A B L E S

Year Built 20235.58% Total Occupancy229 Units
Lock & Key Storage
6167 TX-171 Hillsboro, TX 76645

PROPERTY INFORMATION

Lot Size: 10.24 Acres Rentable SF: 69,900 SF

Distance from subject property: 0.70 mi.

Attic Space Self Storage
5804 East State Highway 22 Hillsboro, TX 76645

1

PROPERTY INFORMATION

Rentable SF: 52,700 SFYear Renovated: 2014

Year Built 2004

R E N T COM P S  //  Lock & Key Storage

95%+ Total Occupancy



UNIT TYPE SF/UNIT RENT RENT/SF
Non-CC 10 x 10 100 SF $60 $0.60
Covered Parking N/A N/A N/A
Enclosed Parking N/A N/A N/A

UNIT TYPE SF/UNIT RENT RENT/SF
Non-CC 10 x 10 100 SF $40 $0.40
Covered Parking N/A N/A N/A
Enclosed Parking N/A N/A N/A

R E N T C O M PA R A B L E S | 25

Distance from subject property: 1.75 mi.
*Annex Location: 3.81 mi.

Hometown Pride Storage
487 Farm-to-Market 3267 Hillsboro, TX 76645

2

PROPERTY INFORMATION

Year Renovated: 2005

Year Built 2003

Distance from subject property: 3.03 mi.
*3 Annex Locations: 3.90 mi., 3.95 mi. and 3.96 mi.

3 U-Store-M Mini Storage
609 Corsicana Highway Hillsboro, TX 76645

PROPERTY INFORMATION

Rentable SF: 38,690 SFYear Renovated: N/A

Year Built 1990

Lock & Key Storage  //  RENT COMPS

Rentable SF: 22,100 SF

95%+ Total Occupancy
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POPULATION 1 Mile 3 Miles 5 Miles

2027 Projection

Total Population 418 4,351 10,046

2022 Estimate

Total Population 399 4,312 9,963

2010 Census

Total Population 364 4,256 9,837

2000 Census

Total Population 317 3,975 9,539

2022 Estimate 402 4,543 10,330

HOUSEHOLDS 1 Mile 3 Miles 5 Miles

Daytime Population

2027 Projection

Total Households 158 1,752 3,663

Total Households 149 1,725 3,619

Average (Mean) Household Size 2.5 2.4 2.7

2022 Estimate

2010 Census

Total Households 130 1,618 3,418

2000 Census

Total Households 110 1,528 3,394

HOUSEHOLDS BY INCOME 1 Mile 3 Miles 5 Miles

$250,000 or More 2.8% 1.3% 1.0%

$200,000-$249,999 2.1% 1.8% 1.1%

$150,000-$199,999 3.1% 2.9% 2.9%

$125,000-$149,999 9.1% 3.5% 3.4%

$100,000-$124,999 12.5% 9.9% 7.5%

$75,000-$99,999 15.1% 13.3% 11.9%

$50,000-$74,999 20.3% 18.1% 18.4%

$35,000-$49,999 10.3% 11.3% 11.6%

$25,000-$34,999 8.0% 14.4% 14.5%

$15,000-$24,999 7.8% 12.1% 13.4%

Under $15,000 8.8% 11.3% 14.5%

Average Household Income $82,387 $66,415 $60,036

Median Household Income $67,991 $51,425 $44,068

Per Capita Income $31,243 $26,940 $22,109

2022 Estimate
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POPULATION PROFILE 1 Mile 3 Miles 5 Miles POPULATION PROFILE 1 Mile 3 Miles 5 Miles

Population By Age Population 25+ by Education Level

2022 Estimate 399 4,312 9,963

0 to 4 Years 5.5% 6.8% 7.2%

5 to 14 Years 11.7% 13.2% 15.2%

15 to 17 Years 3.4% 3.5% 4.1%

18 to 19 Years 5.0% 3.4% 3.2%

20 to 24 Years 6.0% 6.2% 6.9%

25 to 29 Years 4.5% 6.3% 6.9%

30 to 34 Years 5.2% 6.4% 7.0%

35 to 39 Years 5.8% 6.2% 6.7%

40 to 49 Years 10.6% 9.7% 10.7%

50 to 59 Years 13.6% 11.5% 10.9%

60 to 64 Years 7.8% 6.3% 5.6%

65 to 69 Years 6.5% 5.2% 4.3%

70 to 74 Years 5.0% 4.7% 3.8%

75 to 79 Years 3.8% 3.6% 2.8%

80 to 84 Years 2.7% 2.6% 2.0%

Age 85+ 2.8% 4.6% 2.8%

Median Age 42.7 38.4 34.7

2022 Estimate Population Age 25+ 273 2,886 6,323

Elementary (0-8) 6.5% 6.6% 11.0%

Some High School (9-11) 5.4% 8.8% 12.7%

High School Graduate (12) 32.7% 27.5% 26.7%

Some College (13-15) 26.0% 25.9% 24.6%

Associate Degree Only 8.8% 7.8% 7.0%

Bachelor's Degree Only 15.7% 16.8% 13.4%

Graduate Degree 5.0% 6.6% 4.6%

HOUSING UNITS 1 Mile 3 Miles 5 Miles

2027 Projection 176 1,950 4,157

2022 Estimate 167 1,919 4,105

Owner Occupied 120 1,084 2,202

Renter Occupied 29 641 1,417

Vacant 19 195 487

Occupied Units

2022 Estimate Total Occupied Units 149 1,725 3,619

1 Person Units 26.2% 33.5% 29.1%

2 Person Units 37.6% 31.9% 29.8%

3 Person Units 13.4% 14.0% 14.6%

4 Person Units 11.4% 10.7% 12.3%

5 Person Units 6.0% 5.4% 7.1%

6+ Person Units 5.4% 4.5% 7.2%

Persons in Units
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POPULATION
In 2022, the population in your selected geography is 9,963. The 
population has changed by 4.4 percent since 2000. It is estimated 
that the population in your area will be 10,046 five years from now, 
which represents a change of 0.8 percent from the current year. The 
current population is 50.1 percent male and 49.9 percent female. The 
median age of the population in your area is 34.7, compared with the
U.S. average, which is 38.6. The population density in your area is 
127 people per square mile.

HOUSEHOLDS
There are currently 3,619 households in your selected geography. 
The number of households has changed by 6.6 percent since 2000. It 
is estimated that the number of households in your area will be 3,663 
five years from now, which represents a change of 1.2 percent from 
the current year. The average household size in your area is 2.7 
people.

INCOME
In 2022, the median household income for your selected geography 
is $44,068, compared with the U.S. average, which is currently
$66,422.The median household income for your area has changed by
56.6 percent since 2000. It is estimated that the median household 
income in your area will be $54,073 five years from now, which 
represents a change of 22.7 percent from the current year.

The current year per capita income in your area is $22,109, 
compared with the U.S. average, which is $37,200. The current year's 
average household income in your area is $60,036, compared with 
the U.S. average, which is $96,357.

EMPLOYMENT
In 2022, 4,457 people in your selected area were employed. The 
2000 Census revealed that 52.3 percent of employees are in 
white-collar occupations in this geography, and 47.7 percent are in 
blue-collar occupations. In 2022, unemployment in this area was
4.0 percent. In 2000, the average time traveled to work was 13.6 
minutes.

HOUSING
The median housing value in your area was $106,005 in 2022, 
compared with the U.S. median of $250,735. In 2000, there were 
2,129 owner-occupied housing units and 1,265 renter-occupied 
housing units in your area. The median rent at the time was $322.

EDUCATION
The selected area in 2022 had a lower level of educational 
attainment when compared with the U.S averages. Only 4.6 
percent of the selected area’s residents had earned a graduate 
degree compared with the national average of 12.3 percent, and
13.4 percent completed a bachelor’s degree, compared with the 
national average of 19.7 percent.

The number of area residents with an associate degree was lower 
than the nation’s at 7.0 percent vs. 8.4 percent, respectively.

The area had fewer high-school graduates, 26.7 percent vs. 27.1 
percent for the nation, but the percentage of residents who 
completed some college is higher than the average for the nation, 
at 24.6 percent in the selected area compared with the 20.4 
percent in the U.S.
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Major Employers Employees
1 Lone Star Cafe Inc-Lone Star 8 795
2 Town Hall Estates - Hillsboro 418
3 Walmart Inc-Walmart 225
4 Hill Junior College-Hill College 187
5 Bobcat Contracting LLC 152
6 Brandom Holdings LLC-Brandom Cabinets 126
7 Gate Precast Company-Gate Precast 120
8 Vesuvius U S A Corporation 101
9 Brookshire Grocery Company-Brookshires 053 81
10  Hillsboro Independent Schl Dst-Hillsboro High School 78
11  Aging Dsbility Svcs Texas Dept 63
12  Capital Fast Foods Ltd-Burger King 61
13  City of Hillsboro-Public Works Dept 61
14  Divine Home Care Services LLC 60
15  Hillsboro Independent Schl Dst-Franklin Elementary School 59
16  Family Prtctive Svcs Txas Dept-Food Stamp Office 58
17  Pta Texas Congress 57
18  Pta Texas Congress 57
19  United States Dept of Navy 57
20  Health & Humn Svcs Comm Texas-Hillsboro Office 55
21  County of Hill-HILL COUNTY PRECINCTS 55
22  Hillsboro Independent Schl Dst-Hillsboro Junior High 54
23  Frontier Support Logistics LLC 52
24  L B Foster Company-Foster Geotechnical 50

30 | M A R K E T OV E RV I E W

D E MO G R A P H IC S  //  Lock & Key Storage



M A R K E T OV E RV I E W | 31

Lock & Key Storage  //  DEMOGRAPHICS

3 MILES

1 MILE

5 MILES



TRAFFIC COUNT
YEAR COUNT

2022 3,385

3,385 (2022)
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E X C L U S I V E LY L I S T E D B Y

Jon Danklefs
First Vice President Investments 
Office: San Antonio
Direct: 210.343.7838
Jon.Danklefs@marcusmillichap.com 
License: TX #603587

Dave Knobler
Senior Managing Director Investments 
Office: Houston
Direct: 713.452.4293
Dave.Knobler@marcusmillichap.com 
License: TX #606252

Mixson Staffel
Associate 
Office: Houston
Direct: 713.452.4247
Mixson.Staffel@marcusmillichap.com 
License: TX #748276

Danny Cunningham
Senior Vice President Investments 
Office: Fort Worth
Direct: 817.932.6141
Danny.Cunningham@marcusmillichap.com 
License: TX #635835

Brandon Karr
Senior Managing Director Investments 
Office: Fort Worth
Direct: 817.932.6163
Brandon.Karr@marcusmillichap.com 
License: TX #9005958
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